
TUESDAY, SEPT. 29, 2026
11:00 a.m. – 12:15 p.m.

Understanding the Electronics Industry: Past, Present & Future — presented by Walter
Tobin

1:00 – 2:15 p.m.
Fueling High Performance through Culture — presented by Riad Nizam

3:00 – 4:15 p.m.
The 9 Habits of Extreme Productivity — presented by Charlene DeCesare

WEDNESDAY, SEPT. 30, 2026
11:00 a.m. – 12:15 p.m.

Unlock the Power of LinkedIn for Sales Growth — presented by Jake Hall
1:00 – 2:15 p.m.

High Impact Leadership: Creating Influence Before You Have a Title — presented by Shane
Zutz

3:00 – 4:15 p.m.
Modern Sales Tools & Technology — presented by Rob Brunson

THURSDAY, OCT. 1, 2026
11:00 a.m. – 12:15 p.m.

How Winners Win: Exploring the DNA of Today’s Top Sales Performers — presented by Tim
Wackel

1:00 – 2:15 p.m. 
Speak to Be Remembered: Crafting Presentations That Actually Land — presented by
Annelise McCarthy

3:00 – 4:15 p.m.
Speaking with Authority: Confidence, Voice and Executive Presence — presented by
Annelise McCarthy

AGENDA 
All times listed below are in Eastern daylight time

ACCESS THE LIVE SESSIONS THROUGH YOUR DEDICATED ACCESS LINK THAT’S BEEN
EMAILED TO YOU.

ALL SESSIONS WILL BE PRESENTED LIVE WITHIN THE VIRTUAL PLATFORM. ONCE LOGGED
INTO THE PLATFORM, ACCESS LIVE SESSIONS BY CLICKING INTO THE AGENDA, THEN THE

SESSION, OR BY CLICKING THE LIVESTREAM BUTTON AT ANY TIME.
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